
Strategy Business in a Fast Food Restaurant

Visit any fast food restaurant; you will notice many sign in front of the counter that say in a bold letter, "Value Meal". You
were hungry and just wanted a big Mac perhaps, but when you saw the value meal, you might though to yourself, why
not? It value for money. So you ended up spending a few dollars more just to save may be fifty cents. The restaurant just
sell you more value for them by making you and others think that what you bought is value for you.  
Being small business owner, you need to constantly asking yourself this, "How can I bring more value to my customers
each time they response to my campaign? And what you have given might not necessarily of more or higher value to
your customers, but they must perceive to be of greater value as far as the customers is concern. But it save the
embarrassment hassle of you standing in front of a long queue to decide what you wanted. Marketing strategy should be
viewed as a process.
By increasing the value to your customers, you will inevitably bring more sales and income to your business; while
strategize to bring more value you should never forget to increase your customers base. You must always have a system
to obtain your customers information, at least their contact number and name for future business dealing. Keep focusing
on increasing your base and when your customers response to your campaign, think of a way to bring more value to
them, which in turn bring more income to your business.
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